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Custom T-shirt selling and printing business
Starting up a t-shirt selling and printing business has been my aspiration for quite some period of time. This kind of business which has greater relations to fashion can thrive at any time regardless of the economic situation of the country. It is a profitable business especially when one comes up with and follows a systematic well organized business plan without exempting any step. However, extensive hard work, creativity and the ability to predict market trends are needed so as to ensure profitability of the business. This paper is a description of the vision, target customers and the value proposition one should aim at offering to customers in a t-shirt business.
Business Vision
So as to ensure success in this kind of business one requires a clear and concrete vision. You should target an emphasis on quality in every step of the business services delivery and products selling. In relation to quality one should aim at employing skilled employees with experience in both marketing, selling and even printing of t-shirts. Another set of vision is to set a target of having the name of your business becoming synonymous with quality and ensure that your competitors are imitating you and hence keeping your business at the forefront. You aim at ensuring that revenues are improved for the customers and clients by provision of promotion materials which are unique and that standout.
Target Customers
T-shirts are worn by many people and since it is a flexible clothing item it can be worn by any one regardless of the age or gender.  Secondly t-shirts deliver different messages and this gives it a broad variety of target audience because different people have different taste and preferences. Similarly to improve the range of customers one can opt to offer printing services to various companies and business owners to help them in promotion and expansion of their merchandise marketing efforts. Therefore since clothing industry never dies one has a broad variety of customers from children, adults and even companies and therefore creativity is required so as to release brand new fashion design and attract as many customers as possible. According to Timmons et al 1994 these modes of creativity are stipulated in your business plan and should be strictly followed. 
Value Proposition
In the value proposition of this business we won’t limit ourselves on the monetary worth of the t-shirts and hence the value proposition will be span over a range of issues from production all the way to customer engagement. Ensure value from the process of marketing to the wearing of the actual product. We target a super model which gives the customer a feeling that they are wearing the product before even completing the purchasing process. Ensuring that our customers feel good while they are wearing the product and hence can proudly narrate how they possessed the garment.
Conclusion
In conclusion t-shirt business is an attractive and quite profitable business to verge in. one can make a lot of profits and be able to build a brand of fashion. This can be achieved through the coming up of creative ideas and ensure originality and avoid copying other peoples work. To achieve success in this you need a preparation of the business plan and do a lot of research. This facilitates enriching yourself with enough knowledge in the trends and therefore be able to update the custom mode of carrying out business.
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